O6J1ikoBa kKapTka HIJIKP

Jep>kaBHuMH 061ikoBHI HOMep: 0215U000840
Jep>kaBHuUM peecTpanifinuii Homep: 0111U008096

Bigkpura

Dara peecrpaunii: 02-07-2015

1. ETaniy BUKOHAHHS

Homep eTtamy: 1

Hassa erany: CuctemHuii migxig 1o ¢popmyBaHHs e(peKTUBHOI MapKeTUHIOBOI cTparerii opraHizariii
IToyaToxk eramy: 06-2011

3akinueHus erany: 06-2015

Bup, 3BiTHOTO ZOKyMeHTa: OCTaTOYHUH 3BiT

2. BukoHaBeup

Hassa oprasnisanii: HanionansHuil yHiBepcureT "KreBo-MorussHCbKa akafieMis"
Koz €IPIIOY /IITH: 16459396

MigmopsaxoBaHicTh: MiHiCTEepCTBO OCBIiTU i HAyKu YKpaiHu

Appeca: 04655, M. KuiB, By1. I'. CkoBOpOaH, 2

Tenedon: 425-45-15

Inme: 463-67-83

3. BnacHuk peayabtatiB HIJKP (mpoaykirii)

Hassa oprani3sanii: HanionansHui yHiBepcureT "KneBo-MorussiHCbKa akaieMis"
Kop, €IPIIOY /IITH: 16459396

Appeca: Byn. I'. CkoBopozy, 2, M. Kuis, Kuisceka 0611., 04070, Ykpaina
IliznmopsaxoBaHicTs: MiHicTEepCTBO OCBiTH i HayKu YKpaiHu

Tenedon: 380444636783

Tenedon: 380444256059

E-mail: vkd@ukma.edu.ua

WWW: https://www.ukma.edu.ua/

4. JI>kepeJia Ta HanpsiMu piHaHCYBaHHSA

IligcraBa o151 mpoBeAeHHs POOiIT: 43 - BacHA iHilliaTKUBA (KO pO60Ta BUKOHYETHCS 3 BIACHOI iHILIaTUBY 32 KOLITH BUKOHABLS

HJIIP a60 6€3KOIITOBHO)
KIIKBK:

Hampsim ¢iHaHCyBaHHSI

J>kepesa piHaHCYBaHHS



Ikepesio ginancyBaHHs: 7706 - 6€311aTHO (DOTOBIp PO HAYKOBO-TEXHIYHE CIiBPOGITHUIITBO, TOIIO)

dakTuunnii 06csr pinaHcyBaHHs 3a 3BiTHMHE eTan: O TUC. TDH.
5. HaykoBo-TexHiYHa po6oTa

Hasga po6oTH (YKp)

CucremMHu# miaxin 1o popmyBaHHs e(eKTUBHOI MapKeTHHIOBOI CTpaTerii opranisarii

Haspa po6oTH (aHrJ1)

Systems approach to forming of effective marketing strategy of organization

Pedepar (yxp)

BuszHayeHO cuCTEMHUI Migxig 100 ¢opMyBaHHs e(EKTUMBHOI MapKETMHIOBOI CTpaTerii oprasisauii, IO TI'PyHTYeTbCS Ha
IOCTIIKEHHSIX SIK 3aKOHOMIpHUX MOJieJiel] i TeHIeHLIil B MOBeJiHIi CIIOXMBAYa, TaK i 0CO6MBOCTEN Liei MOBEiHKY, [TOB'I3aHUX 3
rajy3eBUMM, PETiIOHAJIbHUMM, HaLiOHAJbHUMU BiIMiHHOCTSIMM Ta iHIIOIO CYKYyNHIiCTIO ¢akTopiB. Ha mifcTaBi 4oro BU3HA4Y€HO
OCHOBHI UMHHUKHU CTpATerii PO3BUTKY Oprauisaii, 1o ¢GopMyloTbCs MiJ BIJIMBOM CIIOXMBAdiB, Ta PO3POOUTU MOJEJb PO3BUTKY
opradizalii, OpieHTOBaHy Ha CIHOXHBayiB. JJOCIiI>KEHO 0COGIMBOCTI TOBEAiHKY CIIOXMBAYiB TOBAPIB Ta MOCHYT i 3aIIpONOHOBAHO
VHiBepcasbHi MiAX0Ou OO MOOYLOBU MAapKETMHTOBUX CTpPATerii B yMOBaX HEBHU3HAYEHOCTI 30BHIIIHBOIO CEPENOBUIIA Ta

0obMexXeHOCTi piHaHCOBUX pPeCypCiB.
Pedepar (aHrI)

Systems approach is definite to forming of effective marketing strategy of organization, that -rountouetsya on researches of
both appropriate models and tendencies in the conduct of user, and features of this conduct, related to the of a particular
branch, regional, national differences and other aggregate of factors. What the basic factors of strategy of development of
organization are definite on the basis of, that are formed under act of users, and to develop the model of development of
organization, oriented to the users. The features of conduct of users of goods and services are explored and universal
approaches are offered to construction of marketing strategies in the conditions of vagueness of external environment and
narrow-mindedness of financial resources.

Ingexc YIK: 338, 338.242

Kopau remarnynux pyopuk HTI: 06.75
6. HaykoBo-TexHiyHa npoaykuist (HTII)

HTII 1

Hassa npoaykuii (ykp): 1. 'ymenna O.B. MapkeTHHIOBI aclleKTH iHHOBALilIHOTO PO3BUTKY PErioHiB Ta MiANpueMCTB YKpaiHu /
Oco061MBOCTi PO3BUTKY PErioHiB YKpaiHM B HOBUX €KOHOMIYHMX yMOBax: [MoHorpadis]. / 3a pen. n-pa exoH.Hayk C.}O.Lpoxmu. -
Cumdeponosns: OO0 "OuAiilln", 2012. - 375 c. - C. 130-151. 2. MapkeTUHroBUi1 MEHEI)KMEHT: HaBy. 1oci6. / B. B. Poccoxa, O. B.
I'ymenHa, K. B. ITiyuk, H. B. PomaH4€eHKo; 3a pell. I-pa €KoH. HayK B.B. Poccoxu. - K. : HHII IAE, 2014. - 244 c. 3. 3akymiBJi:
MapKeTUHTOBUH Minxin: HaBy. noci6. / B.1. Batopa, H.B HogsikoBa, H.B. Pomanuenko. - K.: HaVKMA, 2014. - 148 c.

HasBa npoaykuii (anri): 1. The Goumenna O.V. Marketing aspects of innovative development of regions and enterprises of
Ukraine / Features of development of regions of Ukraine in new economic terms: [monograph]. / After red. d-ra econ.naouc
S.Yo.Tsohli. - Simferopol: OO0 "DiAyPi", 2012. - 375 s. - S. 130-151. 2. Marketing management: navch. posib. / In. In. Rossoha, O.
In. Goumenna, C. In. Pichic, N. In. Romanchenco; after red. d-ra economic of sciences V.V. Rossohi. - C. : NNTs IAE, 2014. - 244
s.3. Purchases: marketing approach: navch. posib. / V.I. Puddle, N.V Novicova, N.V. Romanchenco. - C.: NaOUCMA, 2014. - 148

OuikyBaHi pe3ysbTaTH: MeTonnyHa JOKyMeHTAallis
T'anysb 3acTOCyBaHHS:

Onuc npoaykKuii (YKp): I3 Mo3utiifi CHCTEMHOTO MiAXOAY PO3IJISIHYTO CYTHICTD, 3aBJIaHHS i MiClle MapKETUHIOBOTO MEHEIKMEHTY



B CUCTEMI YIIpaBJliHHS NigIIPUEMCTBOM. BUCBITIEHO 0CO6IMBOCTI MAPKETMHTOBOTO YIIPABJIiHHS HA PUHKY IIPOMUCIIOBUX i

CIIOKMBYMX TOBApiB. 3HaYHa yBara npuizeHa 3a6e3Mne4eHHIO YIIPABJIiHHS PUHKOBOIO iHpopMallielo 1J1s1 TPOBEIEeHHS

MapKEeTHMHTOBUX JOCJIiIKEHD i IPUMHATTS PalliOHAIbHUX YIIPABJIiHCHKUX PillleHb, BU3HAYEHHIO €(PEKTUBHOCTI MapKETUHIOBO1

IisinbHOCTI. [IporpamMHi nuTaHHs yIpaBliHHS MapKETUHIOM BKJIIOYAIOTh KEPiBHULITBO [TPOLIECOM PO3POOJIEHHS CTPATETIi,

opraHisauilo MapKETUHI'OBOT'O CTpaTeI‘i‘{HOI‘O, TaKTUYHOTO, OTIEPATUBHOTO i AVICTIO3UTVIBHOT'O IIJIAaHYBAHHS, KOHTPOJIb i aHami3

MapKeTI/IHI‘OBOi ,HiH]IbHOCTi, OCHOBHI MOJIO;KEHHS Ta 0COOJIMBOCTI HO6Y,HOBI/I MapKETUHIOBOTO MEHEIPKMEHTY Ha Mi)KHapOILHOMy

puHKYy. [IpencTaBieHo Mozesnb GOPMyBaHHS CIIOXKUBYOI OL[iHKY ITPHUBAOIMBOCTI iIHHOBALiIHOTO ITPOAYKTY, SIKA BPAaXxOBYe

palioHasbHy, ippallioHalbHY CKJIa[0Bi KOPUCHOCTI AJIs CIIOKMBAya Ta IICMXO0JIOTIYHUI e(dEeKT BiJ] CIIOKUBAHHS. 3allpIIOHOBaHa

METO/IMKA OLIIHKA KOHKYPEHTOCIIPOMO>KHOCTI KOMIIaHiil mebJie
ConiaspHO-eKOHOMIYHA cpsimoBaHicTh HTII:

Cragis 3aBepmenocti HTII: 3sit no HIIJIKP

Bruposagskenus HTII: BuposamxeHo

Crpoku BrpoBagskeHHst: 2015

Bupo6Huk npoaykuii: HOYKMA

CnosxuBayi npoaykuii: CTyJeHTH, HAyKOBL, BUKIaAadi
IlepcriekTHBHI pUHKHU: YKpaiHa.

IIpaBa inTesnexTyaspHOi BaacHocTi: Hanexxate HaYKMA

®opmu Ta yMoBH nepepgadi npogykuii: Hapyanus nepcoHany
7. Bi6sriorpagiyHuii onuc

8. 3BiTHa JOKyMEHTaIis

KinbKicTh CTOPiHOK B 3BiTi: 84
Mosga 3BiTy: YKpaiHCbKa

KinpkicTs daiiniB y 3BiTi: 1
9. 3aKJII0YHI BiOMOCTi

KepiBHHK opraHisamii:
Menemesny AHIpilt AHaTosiioOBAY
KepiBHHKH pO6GOTH:

[Tan Jlinig BonogumupiBHa

KepiBHHK Bigziny peecTpanii HayKoBoi AissabpHOCTI
VRpIHTEI

Opuenko T.A.



